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The Benefits of  Long -
Term Care Insurance

Speaker, Beth Morrill, RICP®

More people will one day need long-term care (LTC) 
services at home, in residential care or in a nursing 
facility — and the cost for care is rising.

Seven common myths of LTC
Yet many common myths surround LTC products and services. 
Perhaps you’ve heard (and even believed) these and others:
1. “A government program  

will take care of me.”
2. “I can save the money I’ll  

need for LTC services.”
3. “Only old people need  

LTC services.”
4. “I don’t need separate LTC 

protection because I have 
health insurance.”

5. “LTC protection pays for 
nursing home care only.”

6. “I can’t afford LTC insurance.”
7. “We don’t need LTC 

protection because we  
have each other.”

Note: Products issued and underwritten by The State Life Insurance Company® (State Life), Indianapolis, IN, a OneAmerica 
company that offers the Care Solutions product suite. Asset-Care Form numbers: L301, R501 and SA31; Annuity Care and 
Annuity Care II Form numbers: SA34, R508, SA35; Indexed Annuity Care Form numbers: SA36, R529 PPA, R529, R530 
PPA and R530. All guarantees are subject to the claimspaying ability of State Life.These policies and annuity contracts have 
costs, exclusions and limitations. For complete details of the coverage contact your insurance agent or the insurance company. 
Provided content is for overview and informational purposes only and is not intended as tax, legal, fiduciary, or investment advice. 
• NOT A DEPOSIT • NOT FDIC OR NCUA INSURED • NOT BANK OR CREDIT UNION GUARANTEED • 
NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY • MAY LOSE VALUE

Beth has been a Financial Services Professional since 
1989. Her passion is building personal relationships 
with her clients that mirror her financial strategies, 
with the long-term in mind. She enjoys the 
relationships that she has built and continues to 
foster with her clients over the past 28 years.


